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It's  A Date
(Association Calendar of Events)

For a complete listing of meetings and events go to the
Members Only page on www.ecmls.com and

click on “Meetings & Events Calendar”

November

28th Home Review Deadline @ 5:00 pm

December
4th 1:00 pm e-Pro Video Event

Learn about the e-Pro Designation course and
save $30 on course registration! Eastern
Connecticut Association of REALTORS® Office

6th 11:30 am Community Benefit Raffle & Bazaar
Port N Starboard, New London, CT

12th Home Review Deadline @ 5:00 pm

12th New Member Orientation
8:30 am— Comfort Suites, Norwich

22nd EARLY Home Review Deadline @ 5:00 pm

21st ECAR/ECRIS Board of Directors
9:00 am— Association Office

Upcoming Events To Watch For

 ASSOCIATION OFFICE CLOSED
In observance of  Thanksgiving

November
23rd   & 24th

 ASSOCIATION OFFICE CLOSED
In observance of  Christmas

December 25th

Techno Spot
Provided by the Tech Hotline

ANTIVIRUS Antivirus: Here’s a super important tip for everyone using
the internet. Just because your antivirus software is installed, it may not
be up to date! New viruses come out daily, so it’s important that your
software “update” its inoculation list at least twice a week. Many pro-
grams, like Norton Antivirus 2001/2001, do this automatically but older
versions or other program may require the user to manually go online and
click a program button to update their protections. Why not get into the
habit each Monday of double checking – better safe, than very sorry, when
your hard drive is zapped by a virus!

EMAIL WITH THE RIGHT CLICK For users of most email programs,
like Outlook, Outlook Express, Netscape or Eudora products, here’s a
great time saver. You can email a file directly from a folder or your desktop
without opening your email software. Simply right-click the mouse on the
file and then left-click the SEND TO menu. Left click the MAIL RECIPI-
ENT option and a new email will appear with the file already attached to
it. Simply address the message, write a subject and body and click send. If
you’re online all the time with a broadband connection, the email will be
sent immediately; dial up users will transmit the message the next time
they go online. Try it!

ALT-TAB SAVES TIME Want a convenient way to switch between run-
ning programs without using the mouse? Try holding the ALT key and
pressing the TAB key. Each time you press TAB, Windows will “rotate”
to the next open program. When you release the ALT key, the program will
jump to the foreground. So, if you’re running Word, Excel and Email, you
can click ALT-TAB to quickly swap between each program – perfect for
cutting, pasting and just working more swiftly. Laptop users will appreci-
ate this because it’s easier than constantly moving the mouse to the
TASKBAR to switch between open programs.

CLEAN UP YOUR SYSTEM Windows 98/ME/2000 and XP users should
take advantage of this simple tool to clean their recycle bin, temporary
internet files and other “stragglers” cluttering up their hard drive. Click
START/PROGRAMS/ACCESSORIES/SYSTEM TOOLS/DISK
CLEANUP to launch Windows’ built-in maintenance tool. Click the hard
drive you wish to clean up (usually your C: drive) and wait for the analy-
sis. You can clean up all or selective files by checking choices in the dialog
box. One note: When you click ok, any files (especially in the recycle bin)
will be permanently deleted, so be sure you’re ready to take out the trash!
Do this at least once a week.



Hot  Topic
(Information from C.A.R.)

WASHINGTON, November 03, 2006 -

In a full-page newspaper advertisement running in six of the nation’s leading newspapers beginning today, the leadership of the
National Association of Realtors® is launching a national campaign to urge home buyers who have been waiting to buy the home of
their dreams to act now before the market changes.
NAR’s first-ever newspaper blitz features the headline, “It’s a great time to buy or sell a home.” (Ad following). The advertisement (650k
PDF) points out that interest rates have fallen seven months in a row and are near 40 year lows, inventories of existing homes are higher
than they have been in decades and prices have stabilized. But the perfect conditions for buyers are likely to change as sales pick up,
prices gain traction and conditions improve for sellers next year.
“Homeownership is a safe, secure way to build long term wealth. The national median price of homes bought 10 years ago has in-
creased 88 percent. The number of U.S. households is expected to increase 15 percent during the next decade, creating a continued
high demand for housing,” the ad reads. It quotes former Federal Reserve Chairman Alan Greenspan saying, “Most of the negatives in
housing are probably behind us. The fourth quarter should be reasonably good, certainly better than the third quarter.”
The advertisement appears today in the Wall Street Journal and USA Today, and will run Sunday in the New York Times, Washington
Post, Los Angeles Times and Chicago Tribune. It will run in the same newspapers again on the weekend of November 12.
NAR President Thomas M. Stevens of Vienna, Va., said the newspaper ads are the beginning of an NAR campaign to urge buyers and
sellers to take advantage of the favorable market conditions. Two new network television and radio ads directed at buyers and sellers
will begin airing in second week of January. The new spots will be rotated into NAR’s $40 million network Public Awareness Campaign.
NAR’s 1.3 million members and state and local Realtor® associations are being encouraged to adopt the message in their own advertis-
ing and communications to consumers, Stevens said.
“The market is much better than you might hear or read. Consumers should take advantage of this perfect alignment of low rates and
extraordinary inventory before market conditions change,” Stevens said.
Total housing inventory levels fell 2.4 percent at the end of September to 3.75 million existing homes available for sale, which represents
a 7.3-month supply at the current sales pace, according to NAR’s existing-home sales report. The national median existing-home price
for all housing types was $220,000 in September, which is 2.2 percent below September 2005, when the median was $225,000. The
median is a typical market price where half of the homes sold for more and half sold for less.
According to Freddie Mac, the national average commitment rate for a 30-year, conventional, fixed-rate mortgage was 6.40 percent in
September, down from 6.52 percent in August.
The National Association of Realtors®, “The Voice for Real Estate,” is America’s largest trade association, representing more than 1.3
million members involved in all aspects of the residential and commercial real estate industries.

NAR Bullish on Housing Market,
Advises Consumers to Take Action Now

While Conditions Remain Favorable

Toby's  Bag
(Legal issues that pertain to Real Estate)TOBY AND ANDREW’S BAG

BY: ANDREW R. CELLEMME, ESQ.

Most purchasers hire a licensed home inspector prior to closing on their new purchase.  They may also hire septic, well water,
radon, lead paint and/or asbestos specialist to perform test and supply a report with regard to the property.  Most inspectors’ reports
contain language which limits their liability in the event of damage to the property due to any errors or omissions in their inspection or
report.  For a hirer price, the client may be able to purchase a report with no limit of liability.

In some situations, the purchaser will obtain the inspection reports from a source other than the inspectors.  The report may be
obtained from the listing broker, the seller or a previous purchaser who did not close on the property.  The important factor here is that the
report was prepared for someone other than your client.  If there is an error or omission in the reports, your client will likely have no cause
of action against the inspectors.

Connecticut does recognize a cause of action based upon negligent referral.  So advise your clients of a list of inspectors and let
them make their own decision as to which one to hire.  In addition, you should discuss the potential limits to the liability of the inspector
and have the client contact their legal counsel if they have any questions or concerns.

INSPECTIONS




