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Coffee Break
(Association News or REALTOR® Input)

NEW AND REVISED FORMS
NOW AVAILABLE!

The ECRIS and ECAR Boards of Directors recently
approved two new forms and revised three others. All forms
contain an electronic signature clause that makes faxing and
emailing the documents legal in that the clause complies with
Federal and State law. Faxing or emailing the old forms did
not comply with the law. Significant additional changes to
the new and revised forms include:

Right to Represent Buyer - This revised form now con-
tains an opening notice that states “Connecticut law pro-
hibits a real estate broker or salesperson from representing
or negotiating on behalf of a buyer unless a buyer signs a
written agreement to allow the broker or salesperson to act
on the buyer’s behalf.” Clarification regarding the disclo-
sure of information to other parties has also been added.

Land Purchase & Sale Agreement - This four page
agreement mirrors the regular purchase and sale agreement
but eliminates wording that does not pertain to land and
adds information needed for land contracts especially in the
inspections section.

Exclusive Right To Lease/Sell/Exchange Listing
Agreement - This new form is specifically for use for the
listing of commercial property.

Purchase & Sale Agreement - The Seller Disclosure of
Information on Lead Based Paint and the Residential Prop-
erty Condition Disclosure notices have been removed from
the inspection section and placed in a separate section.

Exclusive Listing Contract - The only change to this form
is the addition of the electronic signature clause.

Toby's  Bag
(Legal issues that pertain to Real Estate)

Comparative Market Analysis

Effective October 1, 2003

A number of provisions of the Connecticut General
Statutes require that anybody performing an appraisal be
licensed by the state to do so. However, there is an
exception for licensed real estate brokers and real estate
salesperson who estimate the value of real estate, so long
as that estimate is not described in any way as an appraisal;
in short you must call it a CMA.

A recent amendment to the applicable statues reads as
follows, “If such owner executed a listing contract with the
real estate broker or real estate salesperson who so esti-
mated the value of the real estate for the sale of the real
estate and such real estate contains any building or other
structure, occupancy is intended to be occupied by no more
than four families, then such owner shall be credited against
any compensation the owner pays on account of such list-
ing contract for any fee paid by the owner for such estimate
of value.”

If you have any questions please contact Toby Griffis at
860-442-0367.



Gossip  Sheet
SEPTEMBER NEW MEMBERS – APPROVED 9/18/03

REALTORS®

Kenneth Avery Century 21 Avery Real Estate
Mary Anne Barton Partner Properties
Tim Bray Pequot Properties (Waterford)
Renee Bruno Partner Properties
Alan Budkofsky Budkofsky Appraisal Co.
Frank Busch Lott Realty
I. Max Camfield I. Max Camfield
Karen Chase ERA Realty Pros
Sharon Coon Pequot Properties (Seaport)
Gregory Dalton William Raveis Real Estate(Norwich)
Bret Farrar Pequot Properties (Waterford)
Mary Garcia William Raveis Real Estate (Norwich)
Kim Gatheral (6/19/03) Pequot Properties (Waterford)
Richard Goucher Village Realty
Deborah Grant* Pequot Properties (Waterford)
Gloria Hernandez Lott Realty
Nina Kelley William Raveis Real Estate (East Lyme)
Susan Kelly-Bird Hedden Real Estate
Charles Kostelos Pequot Properties (Norwich)
Patricia Lee Coldwell Banker Residential Brokerage (Norwich)
Leonard Manning Benson & Larkin
Gary Mendez* Mendez & Associates
Morag Morse Pequot Properties (Route 1)
Stephanie Morton Lorelei Mitchell Agency
Bob Newlin Connecticut Commercial Realty
Deborah Parker Pequot Properties (Seaport)
Kasey Peek ERA Realty Pros
Charles Perlwitz Assist 2 Sell/Stebbins Buyers & Sellers Realty
Karen Riendeau Pequot Properties (Seaport)
Penny Smyth Coldwell Banker Residential Brokerage (Mystic)
Leslie Strauss* Century 21 Heritage Co.
Samantha Storey RE/MAX Shoreline
Donald Stroich William Raveis Real Estate (East Lyme)
Jeannett Sullivan HomeTown Properties
Timothy Tallman William Raveis Real Estate (East Lyme)
Barbara Weinberg* RE/MAX East of the River

* RIS only

AFFILIATES

William Coffey Acorn Exterminating
Stephanie Neale Family Choice Mortgage
Kevin O’Keeffe O’Keeffe Pest Management

AGENCY TRANSFERS

RIS REINSTATEMENTS

Lori Barrett L M Sepso Appraisals
Elaine Burns RE/MAX East of the River
Gwen Schmitt Prudential Signature Properties
Carol Ward Hillyer Realty (Waterford)

RIS DELETES

Robert Anderson Continental Realty Associates
Warren Beffe Beffe Company
Emily Dalton Pequot Properties (Norwich)
Mark Malek Malek Realty
Reepu Singh Diversified Real Estate Co.

ASSOCIATION DELETES

Amy Blanchard Lorelei Mitchell Agency
George Brown Coldwell Banker (Niantic)
Gerald Braun Rockwell Management Group
Jane Ellis Rockwell Management Group
John Ellis Rockwell Management Group
Joseph McGowan Pequot Properties (Norwich)

New Agency Former Agency
Macy Harney Coldwell Banker (Glocester RI) Coldwell Banker (Norwich)
Leo Chomen Rachel Thomas Properties Coldwell Banker (Niantic)
Bob Newlin RE/MAX Shoreline CT Commercial Realty
Robin Saucier Pequot Properties (Norwich) William Raveis (Norwich)



It's  A Date
(Association Calendar of Events)

For a complete listing of meetings and events go to the
Members Only page on www.ecmls.com and

click on “Meetings & Events Calendar”

OCTOBER

10th Town Hall Meeting ~ 10:00 am
Groton Motor Inn & Suites

13th Association Office Closed

15th Continuing Education Course
Law & Fair Housing ~ 9:00 - Noon
Ramada Hotel, Norwich

Continuing Education Course
Marketing Antique & Historic Homes
 ~ 1:00 am - 4:00 pm
Ramada Hotel, Norwich

Continuing Education Course
Agency ~ 6:00 pm  - 9:00 pm
Ramada Hotel, Norwich

16th ECAR Board of Directors Meeting
9:00 am — Association Office

22nd Continuing Education Course
Contracts ~ 9:00 - Noon
Plainfield Yankee Motor Inn

Continuing Education Course
Time Mgmt for Busy People
 ~ 1:00 am - 4:00 pm
Plainfield Yankee Motor Inn

Continuing Education Course
Multifamily Valuation ~ 6:00 pm  - 9:00 pm
Plainfield Yankee Motor Inn

Realtor® News
(Informational, Recreational or Political)

NEW 10% DISCOUNT FROM NAR

As an ECAR member, every time you place an
order through NAR (either using the link on the Shop
Online! Page on the Members Only page at
ecmls.com, at the REALTOR.org Store, or through
phone or fax orders), you’ll receive a 10% discount
off your entire order! By using the link on Shop
Online! Page on the Members Only page at
ecmls.com, you’ll automatically receive the dis-
count. You must use a promotional code, ECAR2
(case sensitive), on realtor.org, on the phone or by
fax in order to receive the discount.

NAR’s online store contains many excellent pub-
lications for agents as well as management publica-
tions for brokers. Check it out today.

ATTENTION

APPRAISERS

The category of “licensed appraiser” expires on Sep-

tember 30, 2003.  In other words, it will not be valid

after September 30th.  If you are a “licensed appraiser”

and wish to carry on business after September 30, 2003

you must make an application meeting the current re-

quirements and successfully pass a Certified Residential

or General Appraiser Examination.  Similarly, the cat-

egory of “Limited Appraiser” will expire on September

30, 2006.  A “Limited Appraiser” license will not be

valued after that date no matter when it was issued. Lim-

ited appraisers should begin planning now so that they

may meet the requirements to change license categories

prior to September 30, 2006.

For further information, please contact CAR’s

Legal Hotline at (860)290-6601 or (800) 335-4862, or

e-mail CAR’s General Counsel, Attorney Eugene A.

Marconi at marconie@ctrealtor.com

Hot  Topic
(Information from C.A.R.)



A Primer on IDX and VOW
(or, what you need to know to properly complete the exclusive listing contract)

There is no question that the use of the Internet by real estate professionals is here to stay. In recognition of this trend and in an effort
to protect the industry from losing control of MLS data the National Association of REALTORS® put the finishing touches on MLS
rules and regulations that were required to be adopted by local MLS’s at its May meetings in Washington, D.C. Because ECAR and
ECRIS have adopted the required changes, it is important for you to understand what the acronyms IDX and VOW stand for in order to
properly explain it to sellers when you complete the newly revised exclusive listing contract.

IDX stands for Internet Data Exchange

IDX allows Participants and Subscribers to display active listings from the MLS on their web site. The rules and regulations presume
that you have given permission to others to display your listing information unless you have notified the MLS in writing that you do
not wish to have your listings displayed. An IDX site, then, can be characterized as an advertising site, since any internet user can go
on to the site and view the information anonymously. In order to display MLS data on a web site, the Participant (or Subscriber) and
vendor must sign an agreement with the MLS that requires protection of the data and compliance with the rules and regulations that
governs what can be displayed on an IDX site.

VOW stands for Virtual Office Web Site

Until the advent of the Internet, consumers traditionally visited the “bricks & mortar” real estate offices. The most recent trend now
allows the consumer to visit the office virtually – on the Internet. This type of web site is called a Virtual Office Web site. The require-
ment here is that its not a casual, anonymous visit. It’s a visit where the consumer must enter an ID and password as well as establish a
“lawful consumer relationship”, a buyer representation agreement, for example, with the firm on its web site. In other words, a VOW
allows for the conduct of real estate brokerage on the Internet. Active listings, and, under certain circumstances, pending, sold, expired
and withdrawn listings, can be displayed. As with IDX, the rules and regulations presume that you have given permission to others to
display your listing information unless you have notified the MLS in writing that you do not wish to have your listings displayed. You
also have the option of notifying specific brokers that you don’t want your listing information displayed on their VOWs.

IDX, then, is advertising online and VOW is the conduct of real estate brokerage on line.

Understanding the distinction between an IDX site and a VOW is important because the new rules and regulations recognize that the
seller must be able to make informed decisions as to where and how their listing information is displayed. They now have a variety of
choices that are now incorporated into the new exclusive listing contract in paragraph 11. They are:

1. _____ Exclude My/Our listing from IDX, realtor.com and ecmls.com web sites
2. _____ Exclude My/Our listing from realtor.com and ecmls.com
3. _____ Exclude My/Our listing from VOW sites
4. _____ Exclude My/Our address from IDX web sites
5. _____ Exclude My/Our address from VOW sites

1. The rules and regulations specify listings that are not allowed to be displayed on an IDX site will not be displayed on the
association’s web site or realtor.com, since all of these sites are advertising sites. If your firm has opted out of IDX display you must
check this line to provide adequate disclosure to the seller.
2. This option is made available to the seller if they want IDX site display but not those listed.
3. If the seller does not want the listing displayed on VOWs check this line. If your firm has opted out of VOW display you must check
this line to provide adequate disclosure to the seller.
4. & 5. This new feature gives the seller control over whether the address of the property is displayed.

As you and the seller are making decisions regarding IDX and VOWs, please keep in mind that Article 1 of the Code of Ethics states, in
part:

REALTORS® pledge themselves to protect and promote the interests of their client.

Please ask yourself the following question. Will my decision or the seller’s decision protect and promote their interests?


