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Realtor® News
(Informational, Recreational or Political)

ECAR Children Awarded
CAR Gates Scholarships

The Raymond F. Gates, Jr. Memorial Scholarship Fund was
established in 1976 in memory of Raymond F. Gates, Jr. fol-
lowing his tragic death in an automobile accident. Mr. Gates
was the Executive Vice President of the Connecticut Asso-
ciation of REALTORS®. The fund is used to benefit the chil-
dren of REALTORS®, local Board Association Executives
and CAR Staff.  Students can apply for one of two scholar-
ship categories: academic excellence, based solely upon aca-
demic factors or scholastic achievement, based upon aca-
demic factors, extracurricular activities and an essay. Over
the past 27 years, approximately 287 students have been
awarded scholarships totaling over $297,000! This year thirty
five scholarships were awarded.

This year three children of members of the Eastern Con-
necticut Association of REALTORS® received Gates Schol-
arships.

Evan Levine attends the Pratt Institute in Brooklyn, New
York where he has achieved the President’s list every se-
mester.  As a Fine Arts Major, living in New York has given
Evan the opportunity to visit many museums and intensely
study their many fine exhibits, particularly ancient Egyptian
collections.  After he receives his Bachelor of Fine Arts de-
gree from the Pratt Institute, Evan plans to continue on to
graduate school to earn a teaching degree and hopes to one
day teach Art Education at the college level.

Ryan Levine is a student at Yale University where he is study-
ing economics and mathematics.  He has received countless
awards and recognitions and has participated in several pro-
grams including the Yale Club of Beijing Committee and the

Society of Orpheus and Bacchus.  He has been given the
opportunity to study overseas in Beijing, China and intern at
the financial firm Lehman Brothers Japan.  These experi-
ences have led Ryan to pursue a career in international busi-
ness in East Asia.

Evan and Ryan are the sons of Barry and Stephanie Levine.
Barry is a REALTOR

®
 with Landmark Agency Inc. located

in Waterford.

Brendan McLaughlin currently attends Worcester
Polytechnic Institute where he is pursuing a degree in actu-
arial mathematics.  He has been designated a “Charles O.
Thompson Scholar” in recognition of his superior academic
accomplishments and has been involved in the Impact Lead-
ership Program, Habitat for Humanity and participates on
the varsity golf team.  After graduation, he plans on becom-
ing an actuary and will apply his knowledge of mathematics
in some area of the business field.  Brendan is the son of
Terrence and Karen McLaughlin.  Terrence is the Desig-
nated REALTOR

®
 of McLaughlin Real Estate located in

Stonington.

ADVERTISING REMINDER:
1. Advertising deadlines are always on Tuesday at 5:00
pm. Prepayment and all pictures for your advertising
are also due on this day. If you need an extension, please
notify Beth Jessop at 537-3337.
2.  Always use the active RIS number for each listing
you advertise. The numbers you input into the pro-
gram and the ones on the submission sheet should
match.
3.  Keep your adcopy for each listing to a minimum.
When large ads are typed, that leaves less room for
the picture.  Try to type in upper and lower case (not
all caps) and use proper punctation. A syntax error
that will occur if you use an apostrophe or quotation
marks.
4. Camera ready copy should be sent as a PDF file to
beth.jessop@ecmls.com. The page size for a full page
is 7.5 x 9.5. It should not exceed this size for proper
printing.



It's  A Date
(Association Calendar of Events)

For a complete listing of meetings and events go to the
Members Only page on www.ecmls.com and

click on “Meetings & Events Calendar”

A u g u s t
17th ARIS Online Training

— Association Office
$10 ~ advanced registration is required
BASIC: 9:00 - 11:00 am
ADVANCED: 1:00 pm - 3:00 pm

23rd Home Review Deadline

25th ECAR/ECRIS Board of Directors
9:00 am — Association Office

Toby's  Bag
(Legal issues that pertain to Real Estate)

TOBY AND ANDREW’S BAG
LEGISLATIVE UPDATE

BY: ANDREW R. CELLEMME, ESQ.

The Connecticut General Assembly has passed a
number of new acts which are of relevant to the members
of ECAR.  The first act is Public Act 42, entitled An Act
Concerning Damages in Small Claims.  Effective October
1, 2005, this act increases the cap on small claims actions
from its current level of $3,500.00 to the increased level of
$5,000.00.  This increase will allow more clients to take ad-
vantage of the cost effective approach to resolving deposit
and escrow dispute in the Small Claims Court.

The General Assembly also passed Public Act 228,
entitled An Act Concerning Farm Land Preservation, Land
Protection, Affordable Housing and Historic Preservation.
Effective October 1, 2005, this act imposes a thirty dollar
($30.00) surcharge for each document recorded in the land
records of any municipality.  The State will utilize a majority
of the funds generated for land protection, affordable hous-
ing and historic preservation.

Lastly, The General Assembly passed Public Act
263, entitled An Act Concerning Real Estate Conveyance
Tax.  This act extended the increased rate of one quarter of
one percent (0.0025%) for municipal conveyance tax until
July 1, 2007.

Hot  Topic
(Information from C.A.R.)

Contact Senator Dodd and Let Him Know
How Important this Issue is to you!
The US House of Representatives has passed SBHP
legislation, which would allow for the creation of
small group health plans that members of bonafide
trade groups like the National Association of REAL-
TORS® could join for their health coverage. These
plans would allow REALTORS® from all over the
country to band together to share risk, and lower
their health insurance costs, while giving you more
options for your health care needs.
Please do the following to help you and your fellow
REALTORS® across the country gain access to more
affordable health care options:

Open the following form letter: http://
www.ctrealtor.com/DoddltrSBHP.pdf and
print it on your letterhead. Feel free to edit
the letter to include a personal story about
your personal health coverage situation if
you would like.

Sign the letter and staple your business card to
it.

Mail your personal letter to:
Tim Calnen, Vice President of Government Affairs
Connecticut Association of REALTORS®

111 Founders Plaza, Suite 1101
East Hartford, CT 06108
The Connecticut Association of REALTORS will
deliver the letters to Senator Dodd’s office here in
Connecticut so they know that Connecticut REAL-
TORS are looking for his leadership on this important
issue.

Home Review Deadlines
• August 23rd

• September 6th
• September 20th
Early Deadline

October 3rd
All ads are due at 5:00 pm

We welcome your input.  If interested in submitting an
article for the next edition, submit by 5/10/04.

Contact Beth at 537-3337 or Fax at 537-8886.



Pathways to Professionalism
While the Code of Ethics and Standards of Practice of the National
Association establishes objective, enforceable ethical standards
governing the professional conduct of REALTORS®, it does not
address issues of courtesy or etiquette. Based on input from many
sources, the
Professional Conduct Working Group of the Professional Standards
Committee developed the following list of professional courtesies
for use by REALTORS® on a voluntary basis. This list is not all-
inclusive, and may be supplemented by local custom and practice.

I. Respect for the Public

1. Follow the “Golden Rule” - Do unto others as you would have
them do unto you.
2. Respond promptly to inquiries and requests for information.
3. Schedule appointments and showings as far in advance as
possible.
4. Call if you are delayed or must cancel an appointment or
showing.
5. If a prospective buyer decides not to view an occupied home,
promptly explain the situation to the listing broker or the occu-
pant.
6. Communicate with all parties in a timely fashion.
7. When entering a property, ensure that unexpected situations,
such as pets, are handled appropriately.
8. Leave your business card if not prohibited by local rules.
9. Never criticize property in the presence of the occupant.
10. Inform occupants that you are leaving after showings.
11. When showing an occupied home, always ring the doorbell or
knock - and announce yourself loudly -  before entering. Knock
and announce yourself loudly before entering any closed room.
12. Present a professional appearance at all times; dress appropri-
ately and drive a clean car.
13. If occupants are home during showings, ask their permission
before using the telephone or bathroom.
14. Encourage the clients of other brokers to direct questions to
their agent or representative.
15. Communicate clearly; don’t use jargon or slang that may not
be readily understood.
16. Be aware of and respect cultural differences.
17. Show courtesy and respect to everyone.
18. Be aware of and meet all deadlines.
19. Promise only what you can deliver - and keep your promises.
20. Identify your REALTOR® and your professional status in
contacts with the public.
21. Do not tell people what you think - tell them what you know.

II. Respect for Property

1. Be responsible for everyone you allow to enter listed property.
2. Never allow buyers to enter listed property unaccompanied.
3. When showing property, keep all members of the group
together.
4. Never allow unaccompanied access to property without
permission.
5. Enter property only with permission even if you have a lockbox
key or combination.
6. When the occupant is absent, leave the property as you found
it (lights, heating. cooling, drapes, etc). If you think something is
amiss (e.g. vandalism) contact the listing broker immediately.
7. Be considerate of the seller’s property. Do not allow anyone to
eat, drink, smoke, dispose of trash, use bathing or sleeping
facilities, or bring pets. Leave the house as you found it unless
instructed otherwise.
8. Use sidewalks; if weather is bad, take off shoes and boots
inside property

III. Respect for Peers

1. Identify your REALTOR® and professional status in all contacts
with other REALTORS®.
2. Respond to other agents’ calls, faxes, and e-mails promptly and
courteously.
3. Be aware that large electronic files with attachments or lengthy
faxes may be a burden on  recipients.
4. Notify the listing broker if there appears to be inaccurate
information on the listing.
5. Share important information about a property, including the
presence of pets; security systems; and whether sellers will be
present during the showing.
6. Show courtesy, trust and respect to other real estate profes-
sionals.
7. Avoid the inappropriate use of endearments or other denigrat-
ing language.
8. Do not prospect at other REALTORS’® open houses or similar
events.
9. Return keys promptly.
10. Carefully replace keys in the lockbox after showings.
11. To be successful in the business, mutual respect is essential.
12. Real estate is a reputation business. What you do today may
affect your reputation and business - for years to come.

Keep Us Up-To-Date
Send this to the Association office if your e-mail address has changed

Name:  ______________________________________

New e-mail address: ____________________________


