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Letters are accepted (responses or questions)
to articles printed above. Send to:

Beth Jessop
Eastern CT Assoc. of REALTORS®

238 West Town Street
Norwich, CT  06360

Hot  Topic
(Information from NAR)

Toby's  Bag
(Legal issues that pertain to Real Estate)

ASK DODD & LIEBERMAN
TO STEP UP TO THE PLATE!

It’s time they joined over 236 House members and
more than 15 of their Senate colleagues in support of
the “Community Choice in Real Estate Act.” The bill
(S. 1839 in the Senate and H.R. 3424 in the House)
would permanently stop the Treasury Department from
issuing a new rule allowing large banks to engage in real
estate brokerage and property management.

Greg Scott, CAR President, has asked all
REALTORS® to sign two separate petitions — one to
Senator Chris Dodd, the other to Senator Joe Lieberman.
These will be collected and presented to both before
Congress recesses for its summer break. Petition forms
are available from your Local Association President or
Board office. A third petition is ready for your U.S.
Representative to sign in the Districts where we lack
co-sponsors for the bill (DeLauro, Shays, Maloney, &
Johnson). The proposed regulation by the Federal
Reserve Board and U.S. Treasury Department to add
real estate to the list of activities for banks, has grave
implications for our industry, as well as millions of Ameri-
can consumers. You’re helping to stop this proposal in
its tracks, but the battle is not over.

In addition to signing the petitions find out what you
can do today at the NAR Action Center at  http://
naractioncenter.com.

Seller's Remorse

In the past several months, there have been several
transactions where the Seller backed out of the contract.
Sometimes, the reason has been a second Buyer offering a
higher price; just as many times, the Seller could not find
another house to purchase. Lastly, there are simply Seller's
who change their minds for no logical reason, and refuse to
sell under any circumstances.

Whatever the Seller's reason, the Buyer's remedies upon
a Seller's default are, in theory, outlined in the contract. First,
the Buyer can seek their deposit back, plus an amount equal
to the deposit, as liquidated damages. Second, they can sue
for more money if they feel their damages are greater. For
example, the sales amount may be lower than the appraised
value and the Buyer's damages would be the difference; or,
the Buyer may sue for specific performance, requiring the
Seller to sell the house. In the event of such legal actions, the
prevailing party can receive court costs and reasonable
attorney's fees.

Unfortunately, the practical reality is quite often differ-
ent. First, if the Seller refuses to give back the deposit and the
amount equal to the deposit, then the Buyer's deposit is tied
up and the Buyer cannot look for another house until the matter
is resolved. Second, if the matter is litigated, for whatever
reason, no resolution will be obtained for several years.
Further, the Buyer is not guaranteed a win because some of
the documentation may not have been completed correctly
and some of the time requirements may not have been met.

For the above reasons, reality quiet often forces a settle-
ment, no matter how frustrating that may be. Knowing this in
advance, a Buyer's agent is prudent to keep the Buyer's
expectations realistic and the Buyer's attitude pragmatic.

Notwithstanding the above, the dynamics of Sellers'
remorse is different on agents. The agents should not feel
forced to compromise or give up their commissions. If you
have got a ready, willing and able Buyer, you have earned
your commission and have the right to demand payment.



It's  A Date
(Association Calendar of Events)

For a complete listing of meetings and events go to the
Members Only page on www.ecmls.com and

click on “Meetings & Events Calendar”

JJJJJulululululyyyyy
30th Home Review Deadline

Special— Prepay  your ads for the
 8/8 & 8/22 issue and get

 the 9/5 issue FREE.
Questions???????

One promotion per advertiser
Call Beth Jessop 887-3611

AAAAAugustugustugustugustugust
1st 75th Anniversary Celebration

5:30 pm — Port'NStarboard on Ocean Beach
New London, CT

6th New Member Orientation
8:30 am - 4:00 pm — Association Office

13th Home Review Deadline

14th ECRIS Board of Directors Meeting
9:00 am — Association Office

15th ARIS Training - Basics
9:00 am - Noon
— Association Office
$10 w/pre-registration, $15 for walk-ins

15th ARIS Training - Beyond the Basics - Session 1
1:00 pm - 4:00 pm
— Association Office
$10 w/pre-registration, $15 for walk-ins

22nd ECAR Board of Directors Meeting
9:00 am — Association Office

27th Home Review Deadline
Special— Prepay  your ads for the

 9/5 & 9/19 issue and get
 the 10/3 issue FREE.

Questions???????
One promotion per advertiser

Call Beth Jessop 887-3611

Tech  Tips

RIGHT CLICK ATTACHMENTS
Outlook and Netscape users can instantly attach any file
to a new email message by right clicking on the file and
choosing “send to” mail recipient from the pop up menu.
Do this from your desktop or any folder.

SUPER DELETE
Want to permanently delete a file, not just send it to the
recycle bin? Hold down the shift key while pressing the
delete key on your keyboard. Answer YES to the “Are
you sure?” and your file will be permanently nuked.

PRESENTERS TIP
If you do listing presentations using PowerPoint,
remember these favorite buttons. Press the letter B to
blank the screen. This is useful if you want your clients
full attention. Press any NUMBER and then press
ENTER to jump to that slide out of sequence. The
backspace key also works as a reverse key.

Matthew Ferrara Seminars
1-888-TEACH-RE x3
www.mfseminars.com

COMMERCIAL BROKERS

AND SALESPEOPLE WANTED:
The CAR Legal Department is contemplating offering
an e-publication devoted exclusively to the practice of
commercial real estate. The Legal Department would
like to gauge the level of interest in the publication,
however, before launching it. If you are a commercial
broker or a salesperson and would be interested in such
a publication, please call

CAR’s Legal Assistant,
Karen Malenfant at 800-335-4862 at extension 309

and/or malenfant@ctrealtor.com
or e-mail to Attorney Eugene A. Marconi,

marconie@ctrealtor.com
or Attorney Judith I. Johannsen

johannsen@ctrealtor.com .

WANTED


