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Affiliates  Corner
Affiliate Profile:

Toby Griffis
Waller, Smith & Palmer, P.C.

Position: Partner

Type of Business or Service: Residential Real
Estate.

Number of years in business: 30 years.

Business team: The team consists of  14 staff
and  6 attorneys in the real estate department  with
a combination of 30 years experience.

Markets served: Our market is all of Connecti-
cut and primarily Southeastern Connecticut.

Business accomplishments: We have developed
the largest real estate closing department in
Southeastern Connecticut and I have done almost
20,000 closings.

Business philosophy:  Service - Service -
Service.

Products or services: We will always be a
solution, not a problem. We will close the deal.

(Get acquainted with a Affiliate Member)

Letters are accepted (responses or questions)
to articles printed above. Send to:

Beth Jessop
Eastern CT Assoc. of REALTORS®

238 West Town Street
Norwich, CT  06360

INTEREST RATES ON
TENANT SECURITY DEPOSITS

The Connecticut Banking Commissioner has issued a
notice advising that in accordance with Connecticut
General Statutes Section 49-2a, 16-262j and 47a-21(i),
the interest rate on tenant security deposits is 1.5%
for the period commencing January 1, 2002 through
December 31, 2002.

HISTORY OF INTEREST RATES
 ON TENANT SECURITY DEPOSITS

January 1, 2002 1.5%

January 1, 2001 2.4%

January 1, 2000 2.2%

January 1, 1999 2.3%

January 1, 1998 2.6%

January 1, 1997 2.8%

January 1, 1996 3.1%

January 1, 1995 2.8%

January 1, 1994 2.5%

July 1, 1993 2.9%

October 1, 1992 4%

October 1, 1982 5.25%

October 1, 1973 4%



(As of June 26, 2002)

Gossip  Sheet

JUNE NEW MEMBERS

REALTORS®

Sheldon Bustow William Raveis R.E. (Mystic)
Judith DuMouchel* DeWolfe (Norwich)
Susan Eastman William Raveis R.E. (Mystic)
Deirfre Fraser DeWolfe (Niantic)
Susan Gebo William Raveis R.E. (Norwich)
Phebe Gonthier DeWolfe (Stonington)
Roland Gonthier DeWolfe (Stonington)
Jessica LePage Pequot Properties (Norwich)
Laura Page Page-Taft, Essex
Nancy Purves Page-Taft, Old Lyme
Lawrence Rampellini DeWolfe (Stonington)
Jeremiah Richard DeWolfe (Norwich)
Anne Torrance Network Real Estate
Vivian Torregrossa DeWolfe (Norwich)
Carol Webb* Re/Max Center Team

AFFILIATES

Ray Bedard Prime Mortgage Group, LLC
Kenneth McKeever Attorney Kenneth M. McKeever

* RIS only

AGENCY TRANSFERS

New Agency Former Agency
Beth Brucker Prudential CT, Essex DeWolfe, Niantic
Catherine Duprey RE/MAX Bell Park Realty Partner Properties
David Jones Prudential CT, Madison Prudential CT, Essex
Duane Simonds RE/MAX South County Switz Real Estate Associates

RIS ADDS

Elegance Buckingham   American Realty

RIS DELETES

Jaye Boardman Pequot Properties (Seaport)
Lori Lozon DeWolfe (Gales Ferry)
Lisa Rosenfield Prudential CT, West Hartford

ASSOCIATION DELETES

Peggi Boyd DeWolfe (Norwich)
Monique Clarke William Raveis R.E. (Mystic)
Elsa Cole William Raveis R.E.(Stonington)
Fred Fischer Pequot Properties (Waterford)
Helen Griswold Galloway Real Estate
Sara LaPalme Realty World Petrowsky-Quintal



It's  A Date
(Association Calendar of Events)

For a complete listing of meetings and events go to the
Members Only page on www.ecmls.com and

click on “Meetings & Events Calendar”

System Tip
(ARIS Tip)

How can I do a more specific
or advanced MLS Search?

The graduated hat icon allows you to search on
all the feature sets available to be entered into
the system for the Property Type that has been
selected. If no property type has been selected
the feature set tabs will be grayed out (not en-
abled). One left click on a particular feature
selects that feature. You will see a red ARIS
icon next to your selection. By shift clicking
(hold down the shift key on your keyboard and
left click with your mouse at the same time) on
a particular feature, you can exclude that fea-
ture. Once satisfied with the criteria you have
entered, left click one time on the ‘DO’ button.
Now you will be on the grid screen where you
can view the records.

JJJJJulululululyyyyy
4th Association Office Closed

10th ECRIS Board of Directors Meeting
9:00 am — Association Office

16th Home Review Deadline

17th ARIS Training - Basics
9:00 am - Noon
— Association Office

17th ARIS Training - Beyond the Basics -
Session 1
1:00 pm - 4:00 pm
— Association Office

18th ECAR Board of Directors Meeting
9:00 am — Association Office

30th Home Review Deadline

AAAAAugustugustugustugustugust
1st 75th Anniversary Celebration

5:30 pm — Port'NStarboard on Ocean Beach
New London, CT

Watch for the Flyer in the
 7/3 & 7/18 Delivery

6th New Member Orientation
8:30 am - 4:00 pm — Assocation Office

13th Home Review Deadline

14th ECRIS Board of Directors Meeting
9:00 am — Association Office

Have you heard about the new section,
 “Cut it Out” in Home Review???

If not and you're curious,
call Beth at 887-3611

and find out how to get yourself or your
business in Home Review

for a minimal cost.

Kudos

If you have received an award or designation, please
fax to 892-5097.

(Awarded Designations)



Case Interpretations of the Code of Ethics
or

How would you vote?

Article 16
REALTORS® shall not engage in any practice or take any action inconsistent with the agency or other exclusive relationship
recognized by law that other REALTORS® have with clients. (Amended 1/98)

Cooperating Broker’s Compensation Specified on Deposit Receipt
(Case # 16-15 from Interpretations of the Code of Ethics in the Code of Ethics and Arbitration Manual)

REALTOR® A filed a written complaint against REALTOR® B, alleging violation of Article 16 of the Code of Ethics. It
was referred to the Grievance Committee and after preliminary review, the Grievance Committee referred it to the
Executive Officer with instructions to arrange a hearing before a Hearing Panel of the Professional Standards
Committee. After following required procedures, including timely notices to all parties, a Hearing Panel was
convened.

REALTOR® A stated to the Hearing Panel that he and REALTOR® B were both members of the Board MLS and that, as
an MLS Participant, he was required to specify the amount of compensation he was offering on listings filed with
the MLS. However, REALTOR® B had ignored this information as published by the MLS and had, on two separate
occasions, brought REALTOR® A purchase agreements with copies of deposit receipts that provided for a different
amount of subagency compensation to be payable to REALTOR® B. In following this practice, REALTOR® B was, in
effect, presenting a demand for a subagency compensation greater than that which REALTOR® A, as the listing
broker, had specified in the information filed with the Board’s Multiple Listing Service.

REALTOR® A also complained that the language of the deposit receipt was so phrased as to make presentation of the
offer conditioned upon REALTOR® A’s agreement to pay a larger subagency commission than he had offered through
the MLS. REALTOR® A said this practice by REALTOR® B created a dilemma for him as the listing broker of either not
submitting the offer to the client or, alternatively, paying an amount of subagency compensation greater than he
had offered through the MLS.

REALTOR® B responded that he had a right to negotiate with REALTOR® A as to the subagency compensation he
would receive for his work, and the amount he had put on the deposit receipt was the compensation for which he
was willing to work. REALTOR® B said that REALTOR® A would have to make his own decision as to whether he
would present the offer or not.

If you were a member of the hearing panel, how would you vote?

The Hearing Panel’s decision noted that REALTOR® B was indeed entitled to negotiate with REALTOR® A
concerning subagency compensation but that such negotiation should be completed prior to the showing of
the property by REALTOR® B. The decision indicated that REALTOR® B was entitled to show property listed by
REALTOR® A on the basis of the subagency agreement between them. If there was no agreement on the essen-
tial terms and conditions of such subagency, including compensation, there was no authority for REALTOR B
to show the property or to procure an offer to purchase.

The panel’s decision further advised that it was improper for REALTOR® B to follow a procedure of inserting
the amount of subagency compensation to be paid by the listing broker on any document provided to a buyer
or a seller, because this is properly a matter to be decided by the listing and cooperating brokers at the time
the offer of subagency is offered and accepted; and that preconditioning an offer to purchase on the listing
broker’s acceptance of a subagency commission greater than he had offered was a practice inconsistent with
respect for the agency of the listing broker.

REALTOR® B was found in violation of Article 16.


