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Toby & Andrew's Bag: Why a Condo Unit Being Sold By a Condo Association 
May Have Big Problems! 
When a condominium unit owner stops paying the common charges for several 
months, the condominium association often brings a foreclosure action.  Sometimes 
the lender with a mortgage on that unit does not appear in the foreclosure and title 
to the unit goes to the association.  Unfortunately that lender may try to reopen 
that foreclosure later on, leading to litigation.  Because of this risk of litigation, title 
insurance companies will not insure the buyer of an association owned condo unit 
without getting a release of that mortgage.  If you are going to take a listing for a 
condominium owned by the association by way of a foreclosure or represent a 
buyer of one, discuss this title problem with the association’s attorney.  If the 
mortgage has not been resolved, you are probably wasting your time. 
  

  
  

Welcome Aboard to our May new members! 
  
Designated REALTORS® 
Peter Gorman – Minuteman Valuations 
Brenda Ryan – Aucoin Ryan Realty 
  
REALTORS® 
Susan Ehrlich – William Pitt Sotheby’s Intl Realty 
Nannette Gendreau – StoneHouse Real Estate Co. 
Jotham Kildea – Sellstate Leading Edge Realty 
Joyce Pomposelli – Exit HomeTown Properties 
Sandy Radley – Weichert, REALTORS®-Suburban Properties 
Ronald Silberman – Weichert, REALTORS®-Suburban Properties 
Robert Silva – Exit HomeTown Properties 
  
Member Updates for May 2010 
  
Agency Transfers 
Tammy Boles-Senkewitcz – Coldwell Banker Residential Brokerage (Mystic) 
Pamela Reeves – Randall, REALTORS® (Waterford) 
Lena Schriever – Coldwell Banker Residential Brokerage (Mystic) 
Darla Sunny-Carmack – Prudential Connecticut Realty (East Lyme) 
Ginger Walker – Prudential Connecticut Realty (Norwich) 
  
Association Deletes 
Kathleen Chaffee – Pine Knoll Real Estate 
Cheryl Desmond – Primetime Communities 
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Deborah Donlon – Performance Realty Group 
Victoria Meyer – Taber Realty 
Vicky Muscarella – William Raveis Real Estate (East Lyme) 
William O’Keefe – Allyn Associates, REALTORS® 
Randall Page – Realty World-Signature Properties 
Lisa Royea – Coldwell Banker Residential Brokerage (Stonington) 
 
  

 
  
Article 1 
  
When representing a buyer, seller, landlord, tenant, or other client as an agent, 
REALTORS® pledge themselves to protect and promote the interests of their client. 
This obligation to the client is primary, but it does not relieve REALTORS® of their 
obligation to treat all parties honestly. When serving a buyer, seller, landlord, 
tenant or other party in a non-agency capacity, REALTORS® remain obligated to 
treat all parties honestly.  
  

Knowledge of Proposed Legislation 
Case Interpretation 1-19 by the NAR Professional Standards Committee 

  
REALTOR A received a letter from the ABC College in another city stating that one 
of its old graduates in REALTOR A’s city had willed a vacant property in that 
community to the college. The letter explained that the college had no use for the 
property, and wanted REALTOR A to sell it at its fair market value. The proceeds 
would go to the endowment fund of the college. REALTOR A suggested a price for 
the property, an exclusive listing contract was executed, and in less than a month 
the lot was sold and settlement made with the college. Two weeks later, a trustee 
of the college, who handled its investments, filed a complaint against REALTOR A 
charging negligence in knowledge of proposed local legislation which had resulted in 
sale of the property at approximately one-eighth of its fair market value. The 
Grievance Committee referred it for hearing before a panel of the Professional 
Standards Committee. 
  
The Professional Standards Committee scheduled a hearing and notified REALTOR A 
and the college trustee to be present. The hearing developed these facts: 
(1) The client’s property was in an area which had been approved for rezoning from 
residential to commercial use in a general revision of the local zoning map and 
ordinance that was in preparation. (2) Although specific sections of the revisions, 
including the section involving the lot in question, had been tentatively approved, 
final approval had not been given to the complete revision at the time of the sale, 
but this action had been taken a few days following the sale. For several months 
prior to the sale there had been a public notice of the proposal to rezone affixed to 
a sign near one corner of the property. (3) In his one inspection of the property, 
REALTOR A had not noticed the sign. (4) Other sales in the rezoned area 
substantiated the client’s belief that the shift to commercial zoning supported a 
value at approximately eight times the price received for the lot. 
  
REALTOR A’s defense was that the ordinance putting the rezoning into effect had 
not been enacted at the date of his sale of the client’s property, and that he had no 
knowledge at the time of the rezoning proposal. 
  
How would you vote? 
  



The Hearing Panel’s conclusion was that REALTOR A had violated Article 1 and was 
definitely deficient in his professional obligations in this instance; that before 
suggesting a price to his client he should have checked the property carefully 
enough to have seen the notice concerning a proposal for rezoning; and that as a 
REALTOR active in the area he should have been aware of the extensive changes 
that were being proposed in his city’s zoning ordinance. Such knowledge was within 
his obligation under Article 1 to protect the best interests of his client. 
  
  

   
  
Foundations in Real Estate - New Agent Training 
July 7, 14, and 21, 2010 
9:00 A.M. - 4:00 P.M.  
Eastern Connecticut Association of REALTORS®  
FREE if you attend within one (1) year of joining ECAR  
    

   

Frank Radzvilowicz 
Excel Home Inspection, LLC 
P.O. Box 842 
Waterford, CT 06385 
  
Position: Owner, Inspector 

Type of Business of Service: Home Inspection. 
  
Number of Years in Business:  
  
Business Team: Excel Home Inspection, LLC has 2 employees with 12 years of 
experience. 

# of Clients Served: We serve Southeastern Connecticut and Southern Rhode 
Island. 
  
Business Accomplishments: Client satisfaction, further training to receive 
International Code Council Residential Building Inspector certification, and always 
doing what is best for the client. 

Business Philosophy: Providing the best inspection service through continuing 
training in helping the future homeowner. 

Products and Services Add Value By: Water testing, radon, wood destroying 
insects, well water quality testing. 

  

 


