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It's  A Date
(Association Calendar of Events)

For a complete listing of meetings and events go to the
Members Only page on www.easternctrealtors.com and

click on “Meetings & Events Calendar”

Upcoming Events To Watch For

www.easternctrealtors.com

June
5th Continuing Education Course—

Association Office
• Ethics — 1:00 pm

6th Continuing Education Course—
Association Office
• Home From Work  — 1:00 pm

10th Home Review Deadline  — 5:00 pm

12th Membership Meeting
REALTOR® of the Year
5:30 pm  —  Holiday Inn, Norwich

17th New Member Orientation
8:30 am - 4:45 pm —  Association Office

19th ECAR/ECRIS Board of Directors Meeting
9:00 am  —  Association Office

20th MLXchange Training —
Association Office
• Advanced MLXchange Training— 10:00 am
• CMA w/Report Writer — 12:45 pm

24th Home Review Deadline  — 5:00 pm

26th DR/Managers Meeting
12 Noon — Holiday Inn, Norwich

Andrew n Toby's  Bag
(Legal issues that pertain to Real Estate)

EASEMENTS AND ATTORNEY REVIEW

BY: ANDREW R. CELLEMME, ESQ.

Paragraph 2 of the Residential Real Property Dis-
closure report requires the seller to disclose any rights oth-
ers may have to use any part of the seller’s property.  The
seller must disclose any known easements, rights of way or
other claims to use the seller’s property.

While easements or rights of way will likely have no
adverse effect on the marketability or insurability of the title
to the property, they may have a great impact on the buyer’s
use and enjoyment of the property.  For example, does the
“shared driveway” serve solely the adjoining parcel or po-
tentially eight lots if that parcel is subdivided?  A buyer may
be willing to share the driveway with one abutter, but not
eight.

In order to adequately protect the buyer, the exact
terms of easements or rights of way should be obtained prior
to making an offer on the property.  If the terms are not
obtained prior to making an offer, the contract should include
a contingency allowing the buyer’s attorney time to review
the terms of easements or rights of way by a date certain.

Relying on the title search to reveal this information
will not adequately protect the buyer.  The Board contract
contains a “title contingency” that allows the buyer out of
the deal only if there is a defect that renders the title unmar-
ketable pursuant to the Connecticut Standards of Title.  An
easement or right of way is not considered a defect of title.
The contract must contain a contingency that provides the
buyer the opportunity to review the terms of the easement
or right of way to ensure that it does not adversely impact
their anticipated use and enjoyment of the property.



Realtor® News
(Informational, Recreational or Political)

REALTORS® Generate Real Solutions
for Families Facing Foreclosure

WASHINGTON, May 16, 2008

Stemming the rise of foreclosures is an important part of
the  National Association of REALTORS®’ legislative agenda this
week at NAR’s Midyear Legislative Meetings & Trade Expo. But
REALTORS® aren’t just working in Washington to address the
problem – they’re also working with neighborhood organizations
and agencies back in their communities to help families stay in
their homes.

REALTORS® and others shared their experiences and
insights in assisting people in all stages of foreclosure in the
session, Before, During and After Foreclosures – Real Solutions
at this week’s conference. According the U.S. Census Bureau,
only 2 percent of properties are in foreclosure, but foreclosures
are up 60 percent nationally from one year ago.

“As the leading advocate for homeownership and hous-
ing issues, NAR believes that any family who loses its home to
foreclosure is one family too many,” said NAR President Dick
Gaylord, a broker with RE/MAX Real Estate Specialists in Long
Beach, Calif. “That’s why the REALTORS® at this week’s meet-
ings are urging Congress to enact legislation that will help more
people keep their homes.”

Moderator Lynn M. Ross of the National Housing Con-
ference and Center for Housing Policy outlined NHC’s recommen-
dations for addressing the foreclosure crisis, including a federally
chartered and funded process to restructure loans, expanded fund-
ing for foreclosure counseling and legal assistance, and neigh-
borhood stabilization strategies.

“Foreclosures affect not only individuals and families,
but also entire communities,” Ross said. “We must develop com-
prehensive solutions to this complex problem to steady the hous-
ing market and help borrowers and communities regain stability.”

Panelist Joanna Smith-Ramani, co-chair of the Baltimore
Homeownership Preservation Coalition, which is taking proactive
efforts to fight foreclosures and save homes in the Baltimore area.
BHPC works with city and state government to reach out to fami-
lies in need and connect them with direct service providers. Smith-
Ramani reports that recent call volume is up significantly at all of
Baltimore’s hotlines and housing counseling agencies, indicating
the extent to which people need these services.

“Preventing foreclosure is a collective effort,” she said.
“REALTORS® must work together with community organizations
and government agencies to help families keep their homes.”

Panelist and REALTORS® Donna Hurley, a member of
the Prince Georges County, Md., Association of REALTORS® and
a HUD-certified counselor, helps people avoid foreclosure through
short sales. A short sale is a transaction in which the seller’s mort-
gage lender agrees to accept a payoff of less than the balance due
on the loan.

“People facing foreclosure don’t always know about the
options available to them,” said Hurley, who is actively involved
with the Prince Georges Homeownership Preservation Coalition.
“Working with a HUD-approved counseling agency, REALTORS®

can use short sales to help families who may not be able to keep
their homes avoid the additional financial and emotional pain of
foreclosure.”

Sometimes the unthinkable happens, however, and people
lose their homes to foreclosure. Some of the resources available to
families in need include post-foreclosure financial and credit coun-
seling as well as rental and financial assistance programs. “There
are situations that dictate that you might not be able to keep your
home. Things like loss of income, divorce – these things happen.
Regardless of the situation, we encourage people to be proactive,
not reactive,” said Geoffrey Tate of the Greater Washington Urban
League.

Homeowners who are concerned about the possibility of
foreclosure can access the NAR brochure, Learn How to Avoid
Foreclosure and Keep Your Home, online at

www.realtor.org/subprime.

The National Association of REALTORS®, “The Voice for Real Estate,”
is America’s largest trade association, representing 1.2 million members
involved in all aspects of the residential and commercial real estate indus-
tries.

Become a REALTOR®

Champion

REALTOR® Champions are an elite group of CAR
members who stand ready to move quickly to
promote or defend property rights at a moments
notice. By pledging to be a REALTOR® Champion, you
will help strengthen the efforts of the State
Association and you will be the link that helps home
buyers and sellers of real estate defend their consti-
tutional rights. All members who sign on to be a
REALTOR® Champion in 2008 will be named ‘Charter
Members’ and all Champions will receive a personal-
ized certificate and a special lapel pin. Log on to
www.ctrealtor.com for more information and to sign
up today.

Kudos
(Awarded Designations)

Monique Rouillard, Renee Bruno, and Kevin Brignole
of the Dayville office of The Partner Network have all
obtained their Broker's licenses.

Yolanda "Yo Yo" Carroll Recognized as Top Producer
Coldwell Banker Residential Brokerage has announced that
Yolanda “YoYo” Carroll was recently honored for ranking in
NRT’s top 1,000 sales associates for the first quarter of 2008.
This achievement represents being placed in the top 1.7%
of performers among 56,000 associates nationwide.


