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Coffee Break
(Association News or REALTOR® Input)

New Record For Total State Existing-Home Sales, NAR Reports

WASHINGTON (May 14, 2003) – Low mortgage interest rates and a strong underlying demand for housing drove total state
existing-home sales to a new record in the first quarter of 2003. Thirty-four states experienced sales increases in comparison with the
first quarter of 2002, according to the National Association of Realtors® .

NAR’s latest report on sales of previously owned single-family homes, condominiums and co-operatives showed that total sales rose
by double-digit rates in 14 states in the first quarter of this year compared to the same quarter in 2002. Fourteen states and the District
of Columbia reported generally modest declines in the annual rate of sales activity from a year ago.

Nationwide, the seasonally adjusted annual rate* of total existing home sales reached a record of 6.68 million units in the first
quarter, up 2.2 percent from a pace of 6.54 million units in the first quarter of 2002. The previous record was a rate of 6.59 million units
in the fourth quarter of 2002; NAR started tracking the total state resale series in 1981.

NAR President Cathy Whatley, owner of Buck & Buck Inc. in Jacksonville, Fla., said the impact of low interest rates can’t be
underestimated. “Even though we have a strong demand for homes from a growing number of households, a four-decade low in
mortgage interest rates is the driving factor in record sales,” she said.

According to Freddie Mac, the national average commitment rate for a 30-year conventional fixed-rate mortgage was a record-low
5.84 percent in the first quarter, down from 6.08 percent in the fourth quarter; it was 6.97 percent in the first quarter of 2002. Freddie
Mac started tracking mortgage interest rates in 1971.

David Lereah, NAR’s chief economist, said a closer examination of states with sales declines shows relative strength. “Most of the
states that are down from a year ago have set home-sales records in the last year,” he said.

”In addition, some of the states with a sales decline had a shortage of homes available for sale. For example, in the Northeast where
regional sales declined, we also saw the strongest price increases – this results from a supply/demand imbalance,” Lereah said.

The strongest year-to-year increase was in Nevada, where the first quarter resale pace jumped 28.5 percent compared with the first
quarter of 2002. Hawaii rose 28.2 percent from a year ago, while South Dakota posted the third highest increase, up 20.1 percent from
last year’s first quarter rate.

Regionally, The South experienced the highest increase in existing-home sales with rate of 2.73 million units in the first quarter, up
5.0 percent from a year ago. The strongest increase in the region was in Tennessee, where the resale pace was 15.5 percent higher than
a year earlier. Delaware sales activity rose 15.1 percent, while South Carolina was up 10.5 percent in the same time frame.

The Midwest, with a 1.36 million-unit annual rate, recorded a 1.0 percent increase in existing-home sales for the first quarter
compared with a year earlier. After South Dakota, the strongest increase in the region was in Missouri where sales activity rose 19.1
percent from the first quarter of 2002. This was followed by Kansas, where the sales pace rose 15.9 percent, and Nebraska, up 10.3
percent from a year earlier.

The West posted an annual resale rate of 1.77 million units during the first quarter of 2003, up 0.6 percent compared to the same
quarter a year ago. After Nevada and Hawaii, the next highest increase in the region was in Utah, where existing-home sales rose 18.9
percent from a year ago. Arizona resales were up 16.8 percent, while New Mexico’s sales pace increased 15.4 percent from the first
quarter of 2002. Montana and Alaska also posted double-digit gains.

In the Northeast, the total existing-home sales pace of 817,000 units in the first quarter dipped 1.8 percent from a year ago. The
strongest rise in the region was in Pennsylvania, where resales rose 1.5 percent from the first quarter of 2002. New Jersey sales activity
increased 1.0 percent in the last year.

* The seasonally adjusted annual rate for a particular quarter represents what the total number of actual sales for a year would be if
the relative sales pace for that quarter was maintained for four consecutive quarters. Total home sales include single family, townhomes,
condominiums and co-operative housing. This differs from NAR’s monthly series on existing-home sales, which is based only on
single-family homes (detached and townhomes). NAR began tracking the state sales series in 1981.
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It's  A Date
(Association Calendar of Events)

For a complete listing of meetings and events go to the
Members Only page on www.ecmls.com and

click on “Meetings & Events Calendar”

MayMayMayMayMay
22nd ECAR Board of Directors Meeting

9:00 am — Association Office

23rd Education Course — 9:00 am - Noon
Environmental Issues ~ (3 CE credits)
Instructor - Ron Passero - ASHI
 —  Comfort Inn & Suites

26th Association Office Closed

JJJJJuneuneuneuneune
3rd Home Review Deadline

3rd New Member Orientation
8:30 am ~ 4:00pm  — Association Office

4th Seminar — 10:00 am - Noon
REALTOR..COM
 —  Groton Motor Inn & Suites
Groton, CT

6th Education Course — 9:00 am - Noon
Ethics  ~ (3 CE credits)
 —  Association Office

11th ECRIS Board of Directors Meeting
9:00 am — Association Office

12th Membership Meeting —
REALTOR® of the Year
and Agent Appreciation Night
— Port ‘n Starboard, New London, CT

13th Seminar  — 9:00 am - Noon
8 Keys to Success
 —  Groton Motor Inn & Suites
Groton, CT

17th Home Review Deadline

19th ECAR Board of Directors Meeting
9:00 am — Association Office
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Seasonally adjusted rates are used in reporting quarterly data
to factor out seasonal variations in resale activity. For example,
sales volume normally is higher in the summer and relatively
light in winter, primarily because of differences in the weather
and household buying patterns.

Tables of state resale rates, percent changes and some historic
data are available at http://realtor.org/research – click on Exist-
ing Home Sales, then quarterly data.

“FOREIGN” LISTINGS
• Where do you find the name and telephone
number of the Listing Agent to set up a show-
ing?

The point of contact can be found in the Agent
Remarks of the listing.

System Tip

ADVERTISING REMINDER:
Advertising deadlines are always on Tuesday at 5pm.
Prepayment and all pictures for your advertising are also
due on this day. If you need an extension, please notify
Beth Jessop at 887-3611.

To achieve optimal results in ARIS adcopy you should
always type in upper and lower case and use proper
spacing between words and punctuation. Also you will
get an syntax error if you try to use apostrophes and
quotation marks. Always use commas and periods.

Enjoy Memorial Day


