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It's  A Date
(Association Calendar of Events)

For a complete listing of meetings and events go to
the Members Only page on www.easternctrealtors.com

and click on Calendar”

Upcoming Events To Watch For

March
2nd MLXchange Training — Association Office

• Basic II—9:30 am
• CMA — 11:30 pm
• Advanced— 1:30 pm

3rd HOME REVIEW DEADLINE ~ 5:00 pm

FIRE  ~ Foundations In Real Estate
New Agent Training @ ECAR Office

March 4th, 11th, & 17th

12th  ECAR Membership Meeting—"Is My Space Your Space"
Holiday Inn, Norwich— 8:30 am

17th HOME REVIEW DEADLINE ~ 5:00 pm

18th  Continuing Education Course—  3 CE Credits
Association Office
• Home From Work — 1:00 pm

19th  ECAR/Board of Directors Meeting
9:00 am  —  Association Office

23rd New Member Orientation
8:30 am—Association Office

25th Lunch & Learn
Noon—Holiday Inn
Topic: REOs



Andrew N Toby's
Bag

RIGHT TO REPRESENT BUYER
There is an accident out there waiting to happen: a Real

Estate Agent, acting on the behalf of a Buyer without a signed Right to Represent
Buyer Agreement (Agreement).  First, if you do not have an Agreement signed by the
Buyer, you have no authority to act.  If you act without an Agreement, you are
committing malpractice and violating the rules of ethics.

Second, without a signed Agreement, you have no right to collect a commission.  If “your” Buyer purchases the
property, the listing broker is not required to compensate you unless you have a signed Agreement.

Third, if at a showing you are asked by the listing broker to sign a form indicating that you represent the Buyer and
have a signed Agreement, you can not sign it.  The other agent would be right to ask you to leave the property and speak
directly to the Buyer (who is unrepresented).

If you have difficulty getting a Buyer to sign an Agreement, offer to limit it to one day, one town or to one property.  If you
do this, however, remember that your representation is limited to that particular day, town or property.  You will need a new
Agreement if you are asked to act outside of that day, town or property.

Hot  Topic
(Information from C.A.R.)

 A Promising Step Forward
to Boost Home Ownership

Wednesday evening the United States Senate unanimously
passed a bipartisan amendment, offered by Senators Johnny
Isakson (R-GA) and Joe Lieberman (ID-CT), to the Economic Stimu-
lus Bill creating a $15,000 tax credit to individuals who purchase a
home in the next year.
Specifically, the Isakson-Lieberman amendment to the pending
economic stimulus bill would provide a direct tax credit to any
homebuyer who purchases any home. The amount of the tax credit
would be $15,000 or 10 percent of the purchase price, whichever is
less. Purchases must be made within one year of the legislation’s
enactment, and the tax credit would not have to be repaid.
The amendment would allow taxpayers to claim the credit on their
2008 income tax return. It also seeks to prevent misuse by only
allowing purchases of a principle residence and by recapturing
the credit if the home is sold within two years of purchase. The
amendment would sunset the current $7,500 housing tax credit on
the date of enactment.
While the final details of the Stimulus Bill are still being debated,
this amendment represents a tremendous step forward in efforts
to stabilize housing markets around the nation.
In relation to this effort a group of REALTORS® met Monday,
February 2 with Senator Lieberman and a group of local bankers
to discuss initiatives to help home sellers and buyers. All agreed
that getting dollars actively into the housing market would help
motivate the housing market in Connecticut and the economy
overall. The $15,000 tax credit and other aspects of the Stimulus
Bill were discussed and encouraged.
“The REALTORS® of Connecticut thank Senator Lieberman for
his efforts in passing this legislation in the Senate which will
increase the homebuyer tax credit, expand the number of people
eligible for it and expand the time available to use it. It is good
news at a time when such measures are needed. If signed into law,
these initiatives will boost home ownership, home sales and the
economy,” said Linda St. Peter, President of CAR.

WordWise Word/Phrase:
Due-On-Sale Clause.

A due-on-sale clause is a provision in a mortgage/loan document
that allows a lender to demand immediate payment of the mort-
gage balance if the mortgage holder (the owner) sells the property
that is the security for the mortgage. A due-on-sale clause is some-
times called an alienation clause.

There was a time in the 1980’s when due-on-sale clauses were not
the norm, mortgage interest rates were very high (18%), and mort-
gages were assumable. This led sellers to assist their buyers by
letting the buyers assume their existing mortgages (which had a
lower interest rate than what was currently available), and also
take back a second mortgage for the amount of the sale price over
and above the existing mortgage.

The result was that the lenders were not making new loans at the
higher interest rates and were stuck with a mortgage loan at a
relatively low interest rate. Lenders then established the due-on-
sale clause which allowed the balance of the secured debt to be-
come immediately due and payable upon transfer of ownership of
the secured property.


