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(Informational, Recreational or Political)

NAR Teams With Habitat to Help
Displaced Tsunami Victims

WASHINGTON (January 18, 2004) – The National As-
sociation of Realtors® is partnering with Habitat for Humanity
International to build “REALTOR® Villages” to help people who
lost their homes during the great tsunami that devastated sev-
eral South Asian countries last month.

REALTOR® Villages are designed to get the home-
less out of temporary shelters in camps as a first step toward
permanent housing. The villages comprise “core houses,” which
are permanent structures that, in some cases, will be built on
the foundation of the previous homes. Each unit would feature
one room and a porch under a roof, plus sanitary facilities.
The homes could be improved and extended later on.

”The magnitude of personal suffering caused by the
tsunami, in number of deaths and injuries to people, and de-
struction of homes and property, is astounding. NAR feels
that since our mission is housing, it would be appropriate to
assist tsunami victims by providing them shelter. We have an
ongoing relationship with Habitat and we are impressed with
how extremely efficient the organization has been in getting
the donated dollar to the persons in need,” said NAR Presi-
dent Al Mansell.

NAR and Habitat have set a goal to build 1,000 core
units in the hard-hit countries of India, Thailand, Sri Lanka,
and the Sumatra area of Indonesia. To cover the full cost,
NAR has set a $1 million goal for the REALTOR® Tsunami
Relief Project, established by NAR January 5. All contribu-
tions to the REALTOR® Tsunami Relief Project will be donated
to Habitat to construct the REALTOR® Villages.

Mansell, CEO of Coldwell Banker Residential Bro-
kerage in Salt Lake City, urged Realtors®, as well as mem-
bers of the public, to contribute to the project to achieve the
million dollar goal. Since its inception, the Realtor® project
has collected approximately $250,000 from more than 1,300
individual contributors during the past two weeks.

Habitat has mobilized staff to provide help in the four
countries. Habitat plans to build homes for up to 25,000 fami-
lies in the first phase of transitional housing as it works to
provide permanent housing solutions. The organization esti-

mates that the effort will require a commitment of $25 million
over two years. Groundbreaking on the new homes is expected
before the end of this month.

”NAR’s effort to help Habitat for Humanity help others
exemplifies the good in humankind,” said Tom Jones, vice
president, Habitat for Humanity International. “We are truly
grateful that NAR and HFHI once more will join in partnership
to meet needs about which both organizations so deeply care.
This will have permanent positive results for families rebuild-
ing their lives.”

All of the administrative costs of conducting the RE-
ALTOR® Tsunami Relief Project are being absorbed by NAR;
100 percent of all donations will go directly to Habitat for con-
struction of the REALTOR® Villages.

Contributions are tax deductible. In addition, Congress
passed and President Bush recently signed Public Law 109-
1 that allows tax relief in 2004 taxes for contributions made by
January 31, 2005, to victims of the December 26, 2004, Indian
Ocean tsunami.

Contributions can be made online through the follow-
ing secure site powered by NAR’s e-commerce system: https:/
/www.realtor.org/RelFundTrack.nsf/Contribution?OpenForm.

To contribute by mail, checks should be made pay-
able to the REALTOR® Tsunami Relief Project and sent to:
REALTOR® Tsunami Relief Project, Attn: NAR Finance Divi-
sion, 430 N. Michigan Ave., Chicago IL 60611.

Habitat for Humanity International, based in Americus,
Ga., is an ecumenical Christian ministry dedicated to elimi-
nating poverty housing. By the end of 2005, Habitat will have
built its 200,000th house and more than 1 million people will
be living in Habitat homes they helped build. For more infor-
mation on Habitat, see www.habitat.org .

The National Association of Realtors®, “The Voice for Real
Estate,” is America’s largest trade association, representing
1 million members involved in all aspects of the residential
and commercial real estate industries.



It's  A Date
(Association Calendar of Events)

For a complete listing of meetings and events go to the
Members Only page on www.ecmls.com and

click on “Meetings & Events Calendar”

Keep Us Up-To-Date
Send this to the Association office if your e-mail address has changed

Name:  ______________________________________

New e-mail address: ____________________________

Hot  Topic
(Information from C.A.R.)

Ongoing
January - June, 2005

Connecticut Association of REALTORS®

Spring  2005 Course Offerings
Courses include ABR, GRI, SRES, Appraisal 1, At Home With

Diversity, and New Agent Success Plan
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1st Appraisal 1 ~ 5 week course begins on 2/1/05

9:00 am — Comfort Suites, Norwich
Required course for brokers license

7th New Member Orientation
8:30 am ~ Comfort Suites, Norwich

7th Home Review Deadline

11th Membership Meeting
11:30 am — Comfort Suites, Norwich

21st ASSOCIATION OFFICE CLOSED
In observance of President's Day

22nd Home Review Deadline

WHAT’S THE 2005 SECURITY DEPOSIT
INTEREST RATE?

In accordance with Sections 3-70a(e), as amended by June
30 Special Session Public Act 03-1, 16-262j(d), 47a-21(1)(2)
and 492a(c) of the Connecticut General Statutes, the interest
to be paid on tenant security deposits, mortgage escrow ac-
counts, public service company and electric supplier customer
security deposits is 1.5% for the period commencing Janu-
ary 1, 2005 through December 31, 2005.

LEGAL HOTLINE QUESTION
OF THE MONTH

I am the listing agent for a property that closed yesterday.
My company’s sign was on the property during the listing
period, but was taken down yesterday after the closing.  To-
day, the buyer’s agent’s company’s sign was on the front
lawn with “Sold” on it.  How can the buyer’s agent’s com-
pany do this?  This was my company’s listing, so we sold the
property, right?

Answer to Legal Hotline Question of the Month
There are two parts to this answer. First, under NAR’s Code of
Ethics, Standard of Practice 12-7, only Realtors® who have partici-
pated in the transaction as the listing broker or cooperating broker
(selling broker) may claim to have “sold” the property. Since the
cooperating (selling) broker participated in the transaction, s/he
may claim to have “sold” the property.
Secondly, a broker or agent needs to have a property owner’s per-
mission in order to place a sign on a property. Here, the new owner
apparently gave the cooperating broker permission to place a sold
sign on the property. Neither the former owner, nor you or your
broker have the authority to disallow the sign.

Reprinted with permission from LandLaw,
Connecticut Association of REALTORS®, Inc.”
.


