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Realtor® News
(Informational, Recreational or Political)

Hot  Topic
(Information from C.A.R.)

Legal Hotline Question of the Month
What should I do if my landlord client refuses to
rent to a Section 8 participant?

ANSWER TO LEGAL HOTLINE QUESTION OF THE MONTH
First, as you are not this client’s attorney, don’t dispense legal
advice.
Second, both CT Real Estate Regulation (20-328-4a(a)) and Article
10 of NAR’s Code of Ethics prohibit a licensee from being party to
any plan or agreement to discriminate against anyone on the basis
of a lawful source of income. If your client insists on discriminat-
ing, speak to your broker who will likely terminate the listing.
The regulation referred to above also prohibits a licensee from
violating any federal or state fair housing statute or regulation.
Section 8 is a federally operated program accessed by qualified
low income prospective tenants through local housing authori-
ties.
Third, a Bridgeport Superior Court case, filed against a landlord by
a prospective tenant who claimed she was discriminated against
because one of her sources of income to pay the rent was Section
8 funds, recently held in favor of the tenant and against the land-
lord. Testimony revealed that this landlord failed to run a credit
check on the prospective tenant but believed her credit was too
risky based on a credit check he had run on her three years earlier
in a previous application and that he refused to modify certain
terms on his lease form as required by Section 8.
The Connecticut Supreme Court addressed Section 8 issues in
1999 in a similar case with the same landlord who tried to justify
denying prospective tenants who relied on Section 8 funding. The
issue then was whether the prohibition against discrimination of
source of income meant that landlords had to participate in Sec-
tion 8 and had to comply with the program’s rules, regulations and
lease provisions. The Court found that the intent of the legislature
regarding prohibition of income source discrimination was to pre-
vent landlords from denying rental opportunities to those whose
source of income was Section 8. The Court further stated that if
landlords are allowed to create their own rules, standards and
leases, that that would simply frustrate the legislative purpose.
Therefore, the Court’s conclusion was that participation and com-
pliance with the Section 8 rules was not voluntary, but mandatory.

Housing Market to “Normalize” in 2006

WASHINGTON (January 10, 2006) – The key word for the housing
market in 2006 is balance, with a return to a more normal rate of price
growth, according to the National Association of Realtors®.

David Lereah, NAR’s chief economist, said current trends in
the housing sector are healthy. “We don’t need to break a record
every year for the housing market to be good – in fact, cooling
sales are necessary for the long-term health of this vital sector,”
Lereah said. “A modest slowdown in home sales, coupled with
improvements in housing inventory, means the market is in the
process of normalization. That will help to bring balance between
home buyers and sellers, yet sales will remain historically strong.”

After setting a fifth consecutive annual record, projected to
7.10 million units for 2005, * existing-home sales are forecast to
ease by 4.4 percent to 6.79 million this year, which would be the
second highest on record. New-home sales, which should be a
record 1.29 million for 2005, are expected to decline 6.0 percent to
1.21 million in 2006 – that also would be the second best year in
history. Total housing starts for 2005 are seen at 2.07 million units –
the highest since setting a record 1972 – with a 6.6 percent slowing
to 1.94 million this year.

“A lot of demand has been met over the last five years, and a
modest rise in mortgage interest rates is causing some market cool-
ing. Along with regulatory tightening on nontraditional mortgages,
there will be fewer investors in the market this year,” Lereah said.
The 30-year fixed-rate mortgage is likely to trend up gradually to 6.7
percent during the second half of the year. “This will preserve
generally favorable affordability conditions and keep the housing
market at a more sustainable sales pace.”

NAR President Thomas M. Stevens from Vienna, Va., said price
appreciation should be at more normal levels across most of the
country. “Buyers are no longer competing for a tight supply,” said
Stevens, senior vice president of NRT Inc. “That means home prices
generally will rise much closer to long-term norms, which is the
overall rate of inflation plus one or two percentage points. Lower
price appreciation will keep the door open to first-time buyers while
preserving the investment advantages of homeownership for sell-
ers.
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It's  A Date
(Association Calendar of Events)

For a complete listing of meetings and events go to the
Members Only page on www.ecmls.com and

click on “Meetings & Events Calendar”

February
7th Home Review Deadline

2nd Continuing Education Courses ~
Laurel House, Dayville
• Law / Fair Housing
9:00 am - Noon
• Agency
1:00 pm - 4:00 pm
• Contracts
6:00 pm - 9:00 pm

6th Continuing Education Courses ~
Comfort Suites, Norwich
• Common Defects
9:00 am - Noon
• Law / Fair Housing
1:00 pm - 4:00 pm
• Agency
6:00 pm - 9:00 pm

7th New Member Orientation
8:30 am - 4:30 pm—Comfort Suites, Norwich

8th 9:00 am e-Pro Video Event
Learn about the e-Pro Designation course and
save $30 on course registration! Eastern

Connecticut Association of REALTORS® Office

9th Membership Meeting
8:30 am—Economy Inn, Norwich

9th Continuing Education Courses ~

 ASSOCIATION OFFICE CLOSED
In observance of President's Day

February 20th

Comfort Suites, Norwich
• Millenium Marketing Madness
9:00 am - Noon
•  Millenium Tech Tools
1:00 pm - 4:00 pm

14th Continuing Education Courses ~
Courtyard Marriott, Norwich
• Conservation Development Options
9:00 am - Noon
• Agency
1:00 pm - 4:00 pm
• Intro to Creative Marketing
  of Commercial RE
6:00 pm - 9:00 pm

21st Home Review Deadline

16th ECAR/ECRIS Board of Directors
9:00 am— Association Office

22nd Continuing Education Courses ~
Seamen's Inne, Mystic
• Ethics
9:00 am - Noon
• Contracts
1:00 pm - 4:00 pm

The national median existing-home price for all housing types,
projected to jump 12.9 percent to $209,100 for 2005, is forecast to
rise 5.1 percent to $219,700 this year. The median new-home price,
which should be up 4.6 percent to $231,300 for 2005, is expected to
increase 6.0 percent this year to $245,200.
Inflation as measured by the Consumer Price Index is projected to
rise 3.4 percent for 2005 and 3.0 percent in 2006. Inflation-adjusted
disposable personal income is forecast to increase 1.3 percent for
2005 and 4.6 percent this year.
Growth in the U.S. gross domestic product is likely to be 3.6 per-
cent for 2005, with GDP seen at 4.0 percent this year. The unem-
ployment rate is expected to drop to 4.8 percent by the end of the
year.

The National Association of Realtors®, “The Voice for Real Estate,” is
America’s largest trade association, representing more than 1.2 million
members involved in all aspects of the residential and commercial real estate
industries.

# # #*Existing-home sales data for December, including 2005 to-
tals, will be released January 25; the next forecast is scheduled for
February 7, and the Pending Home Sales Index will be February 1.
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